The Chickasha Golf Foundation Presents
A Fundraising Event

Legacy & Links:
A Night for Drover Hills

Join us for an inspiring evening dedicated to preserving and
enhancing one of Chickasha’s most valuable community
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7 p.m.
Drover Hills Golf Course Event Space

EVENING HIGHLIGHTS
o Dedication of the Orville Moody Youth Practice Facility
e Dinner and fellowship
o Vision for the future of Drover Hills Golf Course
e Opportunity to invest in youth golf and community recreation

TICKETS
$100 per person (Includes dinner and program). This is a fundraising event.

OUR MISSION
Your support helps:
e Grow youth golf programs
e Improve course conditions and facilities
o Keep golf accessible for Chickasha families

RSVP

Kendra Mobley, Clubhouse Manager & Event Coordinator
droverhills@gmail.com

2900 S. 16th
Street, Chickasha OK 73018
405-224-1250



2. SPONSORSHIP LEVELS (THIS IS
WHERE BIG MONEY COMES FROM)

Offer these BEFORE selling individual tickets.
Presenting Sponsor — $5,000

Premier table for 8

Recognition as Presenting Sponsor at event
Logo on all materials

Speaking opportunity (optional)

Permanent recognition at facility (if appropriate)

Legacy Sponsor — $2,500
o Table for 8
o Prominent recognition at event
« Name/logo on signage

Community Sponsor — $1,000
o Table for 8
« Recognition in program

Friend of Drover Hills — $500
« 4 event tickets
o Name listed in program

Individual Ticket — $100



3. PROGRAM SCRIPT (THIS DRIVES
DONATIONS)

This is the most important part of the night.

Opening (You or Key Leader — 5 minutes)

“Drover Hills is more than a golf course. It's where kids learn the game, families spend
time together, and our community gathers...”

Facility Dedication (5—7 minutes)
o Brief history of Orville Moody
e Why this youth facility matters
e Short, meaningful—not long

Story/Testimonial (5 minutes)
This is powerful—don’t skip it.
Have:
e Alocal kid
o Parent
e Or coach
Talk about:
o What golf has meant to them
e Why this place matters

Vision Casting (5 minutes)
Paint a clear future:
e Youth programs growing
e Improved course conditions
o Community pride

4. THE ASK (CRITICAL — 10 minutes)

Be direct. Don'’t soften it too much.
Example Script:
“Tonight, we're asking you to help secure the future of Drover Hills.
Ourgoalistoraise $  to support:

e Youth programming

» Facility improvements

o Long-term sustainability
If Drover Hills has meant something to you, your family, or this community—we invite
you to be part of its future.”

Give Specific Giving Levels
(Ask people to raise hands, fill cards, or pledge)
« $5,000 — Legacy Impact
e $2,500 — Facility Support
e $1,000 — Youth Program Sponsor
e $500 — Community Supporter



e Any amount matters

Key Tip:
Pause after each level. Let people respond. Silence is your friend here.

5. OPTIONAL ADD-ONS (HIGHLY
RECOMMENDED)

Silent Auction Ideas
« OU/OSU game tickets
o Golf packages
e Hunting trips
e Local business baskets

Visual Impact
« Before/after images of course
e Youth playing golf
e Simple future plans

Simple Takeaway Gift
e Logo ball marker
o Drover Hills tag

6. MY STRAIGHT ADVICE

If you:
« Sell tables first (not just individual tickets)
o Execute the “ask” confidently
o Tell areal story
This could realistically raise $25K-$75K+ in one night.
If you skip those pieces, it'll feel like a nice dinner and raise very little beyond tickets.

If you want next, | can:
o Create a fillable RSVP form
o Draft a personal invitation letter for top donors
e Or build a detailed run-of-show timeline for your team
yes
Perfect—let’s build the next three pieces you'll actually use to drive attendance and
donations:

1. PERSONAL INVITATION LETTER (FOR
TOP DONORS)

This should go to your best prospects—business owners, community leaders, golfers,
and long-time supporters.
Invitation to Legacy & Links — A Night for Drover Hills



Dear [Name],
I'd like to personally invite you to a very important evening for our community and the
future of golf in Chickasha.
On July 2nd, the Chickasha Golf Foundation will host Legacy & Links: A Night for
Drover Hills at the Drover Hills Golf Course ballroom. This event will include the
dedication of the Orville Moody Youth Practice Facility, along with a presentation of our
vision to preserve and improve the course for future generations.
Drover Hills has long been a place where families gather, young players learn the
game, and friendships are built. We believe it can continue to serve that role—but it will
take leadership and support from people like you.
| would like to ask you to consider joining us as a [Presenting / Legacy /
Community] Sponsor, or simply attend as my guest and hear firsthand what we are
working to accomplish.
Your involvement would make a meaningful difference in:

« Expanding youth golf opportunities

» Improving course conditions and facilities

« Ensuring long-term sustainability of this community asset
Event Details:
July 2nd | 7:00 PM
Drover Hills Golf Course Ballroom
| will follow up with you personally, but please feel free to reach out to me directly with
any questions.
Thank you for your consideration and for all you do for our community.
Sincerely,
[Your Name]

2. SIMPLE RSVP / RESPONSE FORM
(EMAIL-FRIENDLY)

You can paste this into email or make it a fillable PDF.

Legacy & Links: A Night for Drover Hills
RSVP FORM

Name:

Business (if applicable):
Email:

Phone:

Attendance
O | will attend

O | am unable to attend
Number of Guests:

Sponsorship / Tickets
O Presenting Sponsor — $5,000
O Legacy Sponsor — $2,500



O Community Sponsor — $1,000
O Friend of Drover Hills — $500

O Individual Ticket(s) — $100 each
Total Amount: $

Additional Support
O | would like to make an additional donation of $

Payment Method
O Check (payable to Chickasha Golf Foundation)
O Contact me for payment arrangements

Return to:

[Email Address]

[Mailing Address]

With dinner being served, we need to have your RSVP by Thursday, June 25,

3. EVENT NIGHT RUN-OF-SHOW (YOUR
TEAM WILL NEED THIS)

This keeps things tight and professional.

6: OO PM — Setup

Check-in table ready
o Name tags
e Donation cards on tables
e AV tested

6:30 PM — Doors Open

e Light music
e Guests arrive / mingle

7:00 PM — Welcome

e Emcee opens
e Thank sponsors
» Brief overview of evening

7:10 PM —= Dinner Served

7:40 PM — Program Begins

1. Opening Remarks (5 min)

Set tone: community, legacy, purpose
2. Facility Dedication (5—7 min)
Keep it meaningful but concise



3. Testimonial (5 min)

Kid / parent / coach

4. Vision for Future (5 min)
Clear and inspiring

8:05 PM — THE ASK (10-15 min)

State funding goal clearly
o Walk through giving levels
e Pause and let people respond
e Have team members ready to assist

8:20 PM — Closing
e Thank donors

¢ Reinforce mission
« Invite continued involvement

8:30 PM — Fellowship / Wrap-Up

FINAL STRATEGY NOTE (THIS
MATTERS)

If you do just one thing right:

Personally call your top 20-30 prospects before sending anything.
Say:
“I'm hosting something important for Drover Hills and would value your support.”
That alone will outperform any flyer or email.



